[Read before the Mississippi Valley Dental Association at Cincinnati, Ohio, March, 7, 1888.] The discussion of any subject is usually clarified by a definition of the title or terms by which it is designated.
In the United States of America a patent is an official document which imports that the patentee is the legal owner of the property therein described, and the inventor is thereby legally constituted for a specified term of years the absolute owner of that property, subject indeed to any claimant who can prove himself to be the original and first inventor of the property aforesaid. Contingent upon this risk, or "bar," as it is termed, and the further personal bar of abandonment by neglecting to make application for a patent within two years from the public use of the invention, the right of an inventor to his patented property is the clearest and most unassailable'right to property on earth, and is so maintain-able in law and equity through the highest courts of this country. It is therefore important to keep in mind these two fundamental facts: First; that a new and useful invention originates in the inventor; second, that the invention is property, the legal title to which is originally vested in the inventor.
The term dental patents is applied to such patents as relate to inventions connected with the practice of dentistry. It is important to notice that these inventions are not designed for the use of the laity, but are for use as improvements in practice by members of the dental profession, and now that dentists are formally included in the general de- signation of members of the medical profession, it is pertinent to our purpose to consider the subject of professional patents in general. The If it be objected that this view degrades the practice of a profession to the merely mercantile prosecution of a business, it is at once to be said that the objector begs the question by the false assumption that a business is beneath a profession, whereas an honest business honorably conducted puts the business man above beggary of every kind. He never begs, but buys and sells with the most scrupulous regard to the property rights of everybody; and, to his great credit, it is to be said that there is among men no higher working standard of honor than that of the business man whose simple statement or working formula is "I will sell this to-day for so much," and when his fellow-merchant at hand, or a thousand miles away, replies, "I will take it at your price," that practically completes the transaction, and the property will be transferred, although only their words of honor will have passed between them, and although, also, prior to the transfer of the property in fact, its value should change to the amount of many thousands of dollars; the business man's word is actually as good as his bond.
There is, therefore, relevancy to the subject under consideration in the writer's illustrative allusion to the well- 
